ACCS.net RETAIL

--- BACK OFFICE SYSTEM

With years of experience in developing total
solution for retailer, ACCS2003 Retail Back
Office System is a Windows base Enterprise
solution for mission-critical chain store

operation in supply chain management.

The system is totally integrated linking up the
front shop system, warehouse management,

supply management, and price promotion.

Stock replenishment is fully automatic to

reduce inventory carrying cost.

Various promotion method to attract customer
. Mix and match price promotion, project
promotion, ad-hoc product promotion. Reports

are available to measure the promotion result.

Improve communication and staff appearance
control with shops by electronically broadcast

message to shops.

Hardware Platform
Windows version and Linux version
are available.The client computer

can be a Intel base computer.

Operating System
Runs on Windows 98/2000, Windows
NT/2000 server, Linux,

Communications Support
TCP/IP, TCP, LAN

Data Transmission
Support real time on line, batch at day

end, batch-by-interval.

ltem
Special information such as purchase type,
van sales item, shop class, run in date, run

out date, suspense date, and bay area.

Customer Membership

Include customer personal information,
issue date, expire date.

Daily Sales Processing
+ Consolidate shop sales information.

» Adjustment shop sales, return etc.

Product Price

Various type of product scheme and
promotion are available by the price e
system to attract customer. This include
normal price, member price, promotion

price.

Promotional Events

This features allow sophisticated
promotional pricing schemes to be
effective automatically. In addition,
the system will calculate the best deal

for the customer.

Promotion price

Set item discount price

Further Goodwill

ASC is not only providing the retail
management system, but also the
wholesales and accounting system with an
integration which is @ main consideration for

the customer nowadays.



Project price

Define a project name with a selection

of items for promotion. After the promotion,
the project performance can be measured.
Promotion scheme includes promotion

price, special price, mix and match price.

Stock Replenishment

Reduce inventory level with no lost of sales
is accomplished by this system feature.
Whether the system generates a purchase
request ( to replenish the stock ) or not is

determined by a replenishment factor.

MOQ
MOQ determines the minimum stock level an
item has reached before the stock quantity

has to be increased.

Purchase Request ( PR)

Stock replenishment will automatically
generate shop PR. Buyer can also enter

shop PR.PR will generate subsequent system
actions such as goods allocation and

purchase order.

Warehouse Management

Reduce warehouse inventory carrying cost
and delivery lead time to shop is critical.
But such reduction should not jeopardize
shop on shelf goods in servicing the

customer needs.

Goods allocation

+ Buyer allocate inventory to each shop PR

+ A pick list is generated for the picker to
pick the goods and confirm the allocated
quantity can be picked

* An out of stock list is generated for un

-picked item

Warehouse delivery note
Based on the confirmed picking information,
system will generate delivery note for

delivery.
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Insufficient inventory

When the warehouse does not have sufficient stock to the shop,
system will generate purchase order to the supplier. The PO will
indicates which item and at what quantity to be delivered to which

shops when the goods are received.

Purchase Order

Buyer can place purchase order for delivery to warehouse or
direct to shop.

« Purchase order entry

Convert from out of stock list

Stock Take
Support hand held terminal stock take. Stock take can be done at
any time of the day. System will recalculate the sales transaction

during the period.

Hand held terminal stock take
Download data from head office to the hand held terminal and vice

versa.

Message Broadcast

Batch or on-line message improve communication among shops
and head office. The message can be upcoming promotion
announcement, a reminder of stock take schedule, or any events

can be sent to the shops.

Reports
Comprehensive reports includes
Sales analysis by shop / item / department / group / sub-group
/ period.
« Shop sales target performance by period
« Top / bottom sales item
Item performance comparison by year
* [tem performance ranking
« Trading result
« Gross profit analysis

« Salesman commission analysis by item

For information, please
Call : (852)-25814133 Boris Lo





